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1. Avon Products, Inc.

2011 Net Sales: $11.3 billion
DSN Exclusives Country: USA

etics, fragrances and toiletries
air Care and

on's well-

n Naturals and mari

2010 Rank: 1
2010 Net Sales: $10.9 billion

Resources Sales Method: Person-to-p
Compensation Structure:
Products: Beauty, fashion j
Markets: 100
Salespeople:
Employees:
Headquarters: New York, N.Y
Executive: Sheri I
i Year Founded: 183
DSN Magazing Stock Symbol: AVP—N!
www.avon.com

son
ingle-level and multi-level
apparel

2. Amway

Vendor,Directory 2011 Net Sales: $10.9 billion 15. Ambit Energy, L.P.
Country: USA

DSN Store | Subscribe to the magazine way offers consumer products and pportunities in more thar 2011 Net Sales: 5864 million

illion distri! Top-sellin for Amway are NUTRILITE vitami
and color cosmetics, and eSpring water treatment systems. Alticor is the Country: USA

2010 Rank: 2
2010 Net Sales: $9.2 bill

Sales Method: Person-to-person
Compensation Structure: Hulti-

Products: Cosmetics, personal care, food an
Markets: 80

Salespeople: 3 million

Employees: 20,000

Headquarters:

Executives: Steve Van Andel and Doug DeVos
Year Founded: 1

www.amway.com

Ambit Energy is a Dallas-based energy provider of electrical and natural gas services in deregulated markets across the United
States, including regions of Texas, lllinois, New York, Pennsylvania, New Jersey and Maryland.

Join the Direct Selling Community

2010 Rank: 31
2010 Net Sales: $415 million

Sales Method: Person-to-person
Compensation Structure: Multi-level
Products: Energy

Market:
Salespeople: 140,000
Employees: 445

Headquarters: Dallas, Texas
Executive: Jere W. Thompson, Jr.
Year Founded: 2006
ww2.ambitenergy.com

3. Herbalife Ltd.

2011 Net Sales: $3.5 billion
Country: USA

alfe i 2 globalnutiion companythat sell uirong
products have been developed by scientists, physicians
PhD.

2010 Ran!
2010 Net Sales: 52.7 billion

Sales Method: Person-to-person
Compensation Structure: Multi-level
Products: etics and personal care
Markets:
Salespeople: 2.7 million
Employees: 5,000

Year Founded: 1980
Stock Symbol: HLF—NYSE

15. Ambit Energy, L.P.

2011 Net Sales: $664 million
Country: USA

nvices in deregulated markets acrc United

ey and Manyland,

fer of electrical and natural ga:
rk, Pennsylvania, Nes

2010 Rank: 31
2010 Net Sales:
Sales Method: Person
Compensation Structure: Hatitevel
Products: Energy

Markets: 1

Salespeople: 140,000

Employees: 445

Headquarters: Dallas, Texas
Executive: Jere W. Thompson, Jr.
Year Founded: 2006

w2 ambitenerg

16. AMOREPACIFIC

m

2011 Net Sales: $600 million
Country: South Korea

AMOREPACIFIC combines Asia
unparalleled oriental mi
AMOREPACIFIC's spifit o

iture and Western technologies in

ne-base
challenge a

2010 Rank: 22
2010 Net Sales: million
Sales Method: Person-to-person
Compensation Structure: Not availa
Products: Cosmetics, personal care, wellness,
Markets: 3
Salespeople: Not availat
Employees: Not avail
Headquarters: Seoul, South Korea
Bae Suh

ck Exchange!
www.amorepacific.co

17. USANA Health Sciences Inc.

2011 Net Sales: $582 million
Country: USA

internationally

develops and provides the highest-quality, scienc:
ting, creating a rewarding, financial opportunity for in

sed health products, dist

2010 Rank: 24

2010 Net Sales: $517 million
Sales Method: Person-to-person
Compensation Structure: Multi-level
Products: Wellness

Markets: 18
Salespeople:
Employees: 632
Headquarters: Salt Lake City, Utah
Executive: David Wentz

Year Founded: 1
Stock Symbol: U
WWww.usana.com
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