General Manager

Landmark

Oversaw account managers, water technicians and crew foremen. (9 direct report)

Oversaw work revenue of 6.5 million dollars

Reduced non- billable by 15%

New development

Negotiated vender contracts to reduce overall cost by 23%

Developed business plans

Oversaw P&L’s
National Account Manager

Swisher Hygiene, NC
Mrmoto97@aol.com 
National Account Manager:   Colorado, Utah, Nevada, Arizona, New Mexico, Oregon, California, Washington.  

Building infrastructure to help grow chemical business out in the west coast.

Worked with high volume and multi chain operators
Increased sales from 6% to 33% in three months

Handling 10 million dollars in sales

Trained 16 different franchised and company owned locations on warewashing and cleaning chemicals

Helped with developing Distributors, Franchised opportunities, acquisitions and Man in the van concepts

Developed a Strategic Prospect log for keeping track of accounts called on in different states

Writing of Business Plans

Traveled 2 to 3 days a week
TMIT, TM, SSDM
ECOLAB, Hawaii/Arizona
www.ecolab.com, 

mrmoto97@aol.com
STREETS SALES DEVOLPMENT MANAGER, PHOENIX ARIZONA
Sales Development for 35 people, distributors, territory managers, route managers, Hospitality Managers, Sysco MA’s, government sales managers and other vendors. 
Sold and rolled out National and Local Chain Business

Establish new accounts and manage start up.
Create proposals, administrative, training; develop new employees, focuses meetings, power point presentations, helping other to coordinate installations, orders, and deliveries of Equipment 

District over 100% of budget, making us Number 1 in the country two years in a row. 

Achieved 117% of budget and recognized top achiever nationally
100% participated in feedback to improve our position in the market place

 Achieved budget in consecutive years by increasing business over 18%
As a Territory Manager
 Managed the largest and fastest moving areas in Honolulu, Waikiki Hawaii. 
Grew territory of responsibility from 1.2% to 26.7%
Ranked #1 in new product solution solutions.
 Managed High Profile accounts such as Hyatt, Waikiki with sales exceeding 110,000.00 per year. 
Successful in selling the Turtle Bay Resort, 20 year hold out.
Service/Sales dishmachines, laundries Housekeeping, Pools. 
Install equipment to dispense all chemicals and educating the customers how to save money buy using our products. 
Create power point presentations to support Ecolab’s future vision and goals.
Owner/Operator 

ICM/ Simple Solutions

Manufacturing cleaning chemicals, installations of computer micro processors and all types of dispensing equipment for the Hospitality Industry.
Consulting for Norchem handling 5 linen plants, programming, testing, training and more

3 day Survey at Mission linen for a chemical manufacture.

Servicing laundry commercial linen plants, OPL’s and dishmachines.
Consulting, training and complete turnkey designs of laundries and wash area are for kitchens.  
Three years of Facilitation in laundry for the Executive Housekeeper Association as well as 10 years of three classes per semester at the Culinary Arts School for ROP. 
Consulted for OSH on laundry design layouts and have given many in-services over the years. Responsible for all facets of business including management of people as well as P & L’s. 20 years experience in this area.
All aspects of running a business from managing employees to opening new business

Landed a 34 restaurant chain Round Table Pizza and installed dishmachines from Portland

Owner/Operator

Mr. Moto Products

www.mrmotoproducts.com

Developing and manufacturing cleaning chemicals for the Motorcycle, Watercraft, Drag Racing and Retail Industry nationally and internationally.  While working for Mr. Moto, set up sales training seminars for the distributor reps to train them on products like Progressive Suspension, Ceet covers, White Bros products and a few more.
Sales and Marketing to Distributors, Dealers, Nationally, Internationally.

Development products from scratch. Manufacturing, labeling packing and much more. 

Marketed and advertised these products through consumer, retail and industry magazines. 

Training tools and sale training Seminars, with sales training manuals called the “Gears of Selling” were I have trained many reps for different distributors such as Parts Unlimited, Tucker Rocky and many more. Trade Show booth designs. Main Sponsor for Many race teams private labeled products for Troy lee, Cycle Gear, FMF, Smith, Moose Racing, Grunge Brush and some very large dealers. 
Worked representing other companies with Empire Sales such as Ceet racing and Progressive Suspension. Interviewed by host of Suppercross and NHRA race events in front of 30,000 plus people and have been in front of large groups at banquets many times. Forecast planning, budgeting, managing Pal’s, Managing 40 employee’s, 45 distributors and dealing with Venders

Organizing and implementing procedures, helped with web site design. 
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