Mike’s Memo

RE/MAX of Santa Clarita

October, 2011
Ahoy Folks!
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One of the most fun things about being a Realtor is the holidays.  Notably this month, and December.  When we show and list homes we get to see the ghosts and ghouls that decorate homes and neighborhoods, and at Christmas time, well, we all know this Valley goes wild for the holiday.  This year seems to be no exception.
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For those of you who were in town October of 2003, it was a hot month.  That was the “Halloween” we had the great fires that surrounded Stevenson Ranch and threatened Westridge. I remember looking out my office window to see ash blizzarding down like snow…knowing I had friends and clients who were only blocks away hosing down their homes and gardens as the flames roared just feet away.
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We evacuated the RE/MAX building on the Old Road, and our office took the computers home just “in case.”  I then drove just down the road to the Valencia Marketplace, and parked in spot with a view of the surrounding hillsides ablaze, and the helicopters and Super-Scoopers endlessly bombing the flames.  As I sat there feeling useless to help I recalled how a dear friend of mine, Gail Ortiz, the Public Information Officer for the City, was endlessly broadcasting email updates on emergency services. I thought If only I had a substantial e-database, and website hosting valuable services and resources that I could instantly post.  Then  I would have been able to piggy-back and upload those messages of Gail’s to forward others during the emergency, or at any time “word” needed get out to the community. So, I began to develop both. 
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Over the past 8 years that email database has become a tailored vast resource of past clients, friends, and business associates…like you, who would become a resource in time of emergency or need. Gratefully, my new independent website MikeLebecki.com has been popular for it’s offerings, and over the past two months my e-database has grown even more…as has my personal Facebook page, just under my name.  
Certainly I send out postcards asking for missing or replacement email addresses so I can post my little “On-Me” treats, or newsletters reminding everyone I’d love to do business with them, but more so to have that email address resource to “help Gail” in times of need, or anyone else for that matter.   Like the old L’Oreal commercial, “and so on, and so on, and so on,”  these days it’s critical we help one another get the word out about our businesses, reach out for solutions to our challenges, and in the event of an emergency.  The web’s the way. If we share our resources through the ease of email and social media we all help one another.

On to the real estate front…
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In a nutshell, over the past quarter the market and pricing continue to stabilize. Short-sales abound, standard-sellers and foreclosures don’t.  When the latter two come up for sale, with money being loaned “for free,” these properties sell in no time.  For those with patience with a capitol “P,” short sales are a terrific opportunity.  There is one grand challenge to this market, and the economy: the residential lending banks.  They love charging fees, but aren’t fans of lending. Those of you who have refinanced know what an adventure that can be.  Homebuyers today are enjoying the same wild ride…but, 4% is worth every effort, isn’t it. 

So what’s on the horizon?  In the business, we are noticing from friends and clients in mortgage distress that suddenly lenders are accelerating the foreclosure process if loan modifications aren’t coming to fruition and/or homeowners who are considering a short sale don’t take immediate action as soon as they get behind in payments (a short sale is not a last minute resort, it’s the first action many should consider if they feel foreclosure is imminent).  Thus, it looks like there will be a new expanded inventory of foreclosures for homebuyers in the coming year.
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More than downloading a tasty treat, finding the best places to stay or dine in town, learning about our Valley’s sea-side getaway, or reading this newsletter, my MikeLebecki.com website is a detailed resource for all we’ve covered. Indeed, if you or someone you know is wondering if they qualify for a short sale, perhaps if they should rent their property, maybe check out “live” interest rates and current local economic outlooks, wisely inquire on reassessing a property, or simply wondering if they should buy or sell today, it all on the website.  I invite you to peruse, enjoy, and welcome your input on its ever evolving content.

So as you and yours’ progress into the holiday season, I wish you the very best in health and prosperity.  And, of course if you need help with the subject of any of the content of my website, I’m on stand-by for you.
Cheers!
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